FILIPPO SILVESTRI

Enterprise Account Manager | MBA ;
Rovigo, Veneto, Italy

(5/ linkedin.com/in/filippo-silvestri

PROFESSIONAL PROFILE

Enterprise Account Manager with 9+ years of experience selling IT enterprise solutions, storage and cloud. Proven ability to
manage strategic accounts, drive complex sales pipelines and influence C-level decision makers. MBA from Bologna Business
School. Results-driven with a strong consultative approach to upsell and cross-sell across a diversified portfolio — skills
directly applicable to the Lenovo ISG/IDG ecosystem.

CORE COMPETENCIES

Sales & Business Development: Enterprise Account Management - Pipeline Management - C-Level Engagement - Solution Selling -
Upsell & Cross-sell - Deal Closing

Technology & Portfolio: Storage Solutions (HPE) - Hybrid Cloud - Edge-to-Cloud - IT Infrastructure - Al-Ready Solutions - PC & Smart
Devices Ecosystem

Strategy & Analytics: P&L Ownership - Sales Forecasting - Business Reviews - Market Analysis - Agile Project Management - Go-to-
Market Strategy

Soft Skills & Leadership: Stakeholder Management - Cross-BU Coordination - Negotiation - Coaching - Presentation Skills - Client
Relationship Building

PROFESSIONAL EXPERIENCE

Hewlett Packard Enterprise Jan 2022 - Present (4+ years)

Client Specialist - Nov 2025 — Present | Milan, Italy
* Manage strategic enterprise accounts with direct engagement at C-suite and IT/Business decision-maker level.
® Orchestrate cross-BU deal teams to close complex opportunities across the full HPE portfolio.
* Build and maintain sales pipeline; execute structured growth plans to drive revenue and profitability.
* Position HPE value proposition against customer strategic priorities and business objectives.

Enterprise Storage Specialist - Nov 2023 — Nov 2025 | Milan, Italy
* \Vertical specialisation in enterprise storage: positioning HPE Alletra, Primera and 3PAR solutions.
* Influenced IT investment decisions at executive level through value-based and consultative selling.
* Built storage-focused pipeline; coordinated with pre-sales and channel partners on complex deals.
* Executed structured quarterly growth plans against revenue quota and margin targets.

Account Manager - Jan 2022 — Oct 2023 | Milan, Italy
* Managed and developed an enterprise account portfolio across compute, storage, networking and services.
* Identified executive pain points and mapped HPE solutions to customer business cases.
* Maintained pipeline accuracy and forecast discipline as primary KPls; consistently exceeded assigned quota.

WINTECH SPA Sep 2016 — Dec 2021 (5 years 4 months)

Major Account Manager - Sep 2016 — Dec 2021 | Padova, Italy
* Managed strategic major accounts as single point of contact for all commercial and technical needs.
® Grew revenue and margin through autonomous upsell and cross-sell of new products and services.
* Developed long-term consultative strategies to strengthen partnerships and drive customer loyalty.



* Defined product configurations in collaboration with the technical team; monthly KPI reporting.
* Actively prospected new business opportunities; shared market insights with marketing and product teams.

HP - Young Talent Academy Jul 2016 — Aug 2016

Trainee — Sales & Technology - Cernusco sul Naviglio (M)

* HP acceleration programme for young talent: training on sales methodology, product portfolio and go-to-market strategy.

VETTORE SVILUPPO SRL Jul 2014 — Sep 2016 (2 years 3 months)

Business Developer & Trainer - Padova, Italy

® Business consulting on digital innovation, web marketing and corporate finance (crowdfunding).
* Delivered training courses on social media marketing and emerging technologies for business operators.

EDUCATION

MBA — Master in Business Administration
Bologna Business School, University of Bologna - 2020 — 2021

Master PERF.ET — Economic Performance of Local Authorities
University of Ferrara - 2013 —2014

MSc - Environmental and Land Engineering
University of Padova - 2005 — 2009

BSc — Environmental and Land Engineering
University of Padova - 2001 — 2005

CERTIFICATIONS & ACCREDITATIONS

v/ Hybrid Cloud Solutions Sales v/ Agile Project Management v/ Google AdWords Certification —
Accreditation 2025 Certification Google Partners

v HPE OneView Administrator (H4C04s) | ¥ Sustainability Advocate 2024

LANGUAGES
Italian English French Spanish
Native Full Professional Intermediate Basic

My background in enterprise storage, hybrid cloud and strategic account management makes me a natural fit to drive growth across
Lenovo's ISG/IDG portfolio in Italy. | am eager to bring my C-level network and consultative approach to a global technology leader like
Lenovo.




